
How to pull Trendgraphix data to use for WRE vs. Discount Brokerage/Competition Comparison Sheet 
 

• Log onto the WORC site and click on TRENDGRAPHIX. 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

• Click on the button for the MLS area for your region. 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

• Go To Stats and select the tab for Broker Edge Lite. 

 

 
 
 
 
 
 
 



Create Report 

1. Report Type and Variation 
o Report Type:  Select “Top Broker” 
o Report Variation:  Select “Market Share”  

2. Location 
o Select a Region: Pick the county 
o Select a Location:  Check the areas you would like to pull. For example:  

Ballard/Greenlake/Greenwood (705), North Seattle (710) 
3. Property Types 

o Select Property Types:   
 Unselect “All Property Types” 
 Check “Single Family Homes” 

o Select Resale/New Construction 
 Check “All Property Statuses” 

o Select Waterfront Property: 
 Check “All Properties” 

o Select REO/Short Sale Properties: 
 Check “All Properties” 

4. Price Range 
o Select a Price Range:  Don’t select a price range unless you’re comparing a specific price range 

of homes. 
5. Date Range 

o Select “Custom Date Range” and select your “Begin Date” and “End Date” 
6. Report Target Selection 

o Select “Aggregated Brokers Only” 
7. Click on “Show Report” 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



• Click on “Add/Remove Data” on the right-hand side of the chart.  

 

 

 

 

 

 

 

 

 

 

 

 

 

• Add/Remove Data: The following boxes should be selected—Rank No, ID, Broker, Total Sales in Units, 
Listing Sales in Units, Listing Sales Avg Price ($,000), Sold/List Price %. 

o Click “Apply” 

 

 

 

 

  

 

 

 

 

 

 

 

 

 

 

 



Inserting the data in the Publisher Template 

1. Update the header to reflect the area and dates that this chart will represent. 

 

 

 

 

2. Use the data under the “Listing Sales in Units” column and plug into the “Number of Listings” line for 
WRE & the Discount Brokerage/Competition. (The sample uses data from Redfin. You can compare to 
other discount brokerages such as The Cascade Team, Thomas L Macy Real Estate, Cook Real Estate, or 
MLS4owners.com, etc.) 

 

 

 

 

 

 

 

3. Use the data under “Sold/List Price %” column and plug into the “Average Sale to List Price%” line for 
WRE & the Discount Brokerage/Competition. 

 

 

 

 

 

 



4. Use the data under “Avg List Sold ($,000)” column and plug into the “Average Sold Home Price ” line 
for WRE & the Discount Brokerage/Competition. 

 

 

 

 

 

 

 

5. To get the “Average List Price of Sold Home,” take the Average Sale to List Price % and multiply by 100 
(you get 1.076). Then divide the Average Sold Home Price by that amount ($848,200 divided by 1.076 = 
$788,290) and that will give you the Average List Price of Sold Home. 

 

 

 

 

 

 

 

6. To get the “Difference Between List/Sold Price,” subtract the Average List Price of Sold Home from the 
Average Sold Home Price ($848,200 - $788,290 = $59,910). Do this for the Discount 
Brokerage/Competition. 

 

 

 

 

 

 

 

 



7. Summary:  To calculate the dollar amount that you will plug into the Summary paragraph, subtract the 
amount of the Discount Brokerage/Competitor’s “Difference Between List/Sold Price” from 
Windermere’s amount ($59,910 - $41,405 = $18,505). Then divide that amount by Windermere’s 
“Average Sold Home Price” ($18,505 divided by $848,200 = 0.0218), then multiply that by 100 (0.0218 
x 100 = 2.18%) to get your percentage. 

 

 

 

 


